PU © Retirement Create your own print material

Adviser Print Bundle . I

e Event banner
* Flyers A5 x 100
e Lifetime mortgage guide x 25

Your Loge Here

Secure
your future
with a
lifetime
mortgage

v/ No monthly repayments
V/ Tax-free cash lump sum
v/ No negative equity guarantee
v/ Remain in your own home

[Your web address here)
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If you would like to request a toolkit item, please complete our toolkit enquiry form here


https://pureretirement.co.uk/professionals/resources/marketing-toolkit/request-toolkit

PU Ire\Retirement

Create your own online material

Adyviser Digital Bundle

* Digital lifetime mortgage guide
* Digital client scenarios
» Customer/Introducer facing presentation

* Social media post
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Your Logo Here

Introducer Feedbac|

“Lorem ipsum dolor sit amet,
consectetuer adip liscing elit,

sed diam nonummy nibh
euismod tincidunt ut laoreet
dolore magna aliquam.”
Name, Company

g
s O
ey Sy
i O S

e . 7
S
)
v
Your Z :
- Logo "
Here v
g A ¥ ; & Ao
or a : i O
. ] 4 " €1 ee
n . o
o\> ap 0@
o
O o We
Customer

Feedback

Lorem ipsum dolor sit
amet, consectetuer
adip liscing elit, sed
diam nonummy nibh
euismod tincidunt ut
laoreet dolore magna
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EQUITY RELEASE

An introduction to

LIFETIME MORTGAGES

SUPPORTING YOUR LATER LIFE CLIENTS

Could your clients benefit ™%

EQUITY RELEASE MARKET TRENDS [ 4

Total lending reaches £716m in Q3 2023 loaned to 7,379 new customers
and 8,466 returning drawdown customers

For Intermediary Use Only

+ Equity release market sees growth for the first time in 12 months with
quarterly increases In both new customers (10%) and tota lending (8%).

 inital drawdowns

TIONS AND DUTY OF CARE

are down about a third on an annual basis

barriers of equity release?

» clearly explain to clients the risks and consequences
1 equity release.

. ‘was very slightly up from
17.028 in Q2. although it remained down 33% year-on-year from 25,519 in
Q3202

oy pmymean bring expensive charges — cients need to consider
whether there might be circumstances in the future in which they wish to
repay their loan early

- Borrowers could be at risk from fraudsters due to the very large sums of
money involved

your cli quity release may impact

tax and beneits position

If you would like to request a toolkit item, please complete our toolkit enquiry form here


https://pureretirement.co.uk/professionals/resources/marketing-toolkit/request-toolkit

Pure Retirement Create your own print and online material

Adviser Mixed Bundle

e Digital lifetime mortgage guide
e Event banner

* Flyers A5 x 100

* Digital client scenarios
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Your Logo Here —

Secure .
your future ~
with a
lifetime
mortgage

Yaur logo here I

Divorce: Using Equit;

The Asset-Spiitting proersc, & SImblify

9 Process in Divorce

CHire & Goorgy ray,
G oo £ BIorsed / Both agey
a

Your logo he!

vatue: €375,000
140,000

ity Rejease
A New Home

Using Equ
To Move To
tired

Married / Aged 65 & 68/ Re
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v No monthly repayments
V/ Tax-free cash lump sum ot 5507
v/ No negative equity guarantee =

i W

g se value: £270,000
- he sea: £350,000

5181 the il e, s i

Current hou
Value of property by t

+/ Remain in your own home s R 0000 i e SN B o e 122 o e
. value: 30%,release 2 o e S5 s e
st N aeie L aximum loan-to-val Using Equi e s oint souigs
2 reond 8 gt Soplicants, lump sum. Sty Rlesse o S assers
o e I D,

G T

panny and Peter’s Story. o neor the oot o B e o residentiol the spocion B

ey ecd frther £800 sabdoony s S o e
g morigage. ina e 53¢
oo i
overty e

2 Pute Retirsmant Clasg

. e submis  singl < Hotime mortga
o supplamant the U - savings = 1000, Gecy v o
s rrevii e SO 19595 Bart ofthe settumeny vg,wmeszsuammn:w
e st h s ST L 0 ors
o e Geamea  sccept i Her Lt Hertsage wi wypure
< Lotk st e mortnge i s o
o Rtirement 253 s 2000t o o e S e
oy o peer e s 0 ke > T v patar ge 121088 30% 12 e Getrrmnt v e, 0T S hc ot e o WP
i e tovalue vaiable Sealisiirt B
st s maximum 02010V 00 @314% LTV). They cOU6CE T e Eorsid s oy,
aver oo raeasealump-sum of E80000 Sy e co 2 e v et o
> ity latr 052 fur o e S s of ot s

o S

WV(NM:;“ “’“’W found  buyer for their ex sw;:@w:;; e o e o e =
T 00 ¥ Peter have' i mr;_;:‘y:k: (

el fopoyments o 10

e

s 0 P
e g Thel Lifaime Mo v i auh e secout 2 e,
o manaon et e pmmerts, oV L2 Son o feime 905 e

If you would like to request a toolkit item, please complete our toolkit enquiry form here


https://pureretirement.co.uk/professionals/resources/marketing-toolkit/request-toolkit

